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Lecturer: Prof. Yoella Bereby-Meyer

Reception hours: Monday 11:00-12:00

Course Objectives: This course focuses on the ways individuals make decisions.
Normative models of decision making and research on cognitive and affective
processes that are involved in judgment and decision making are presented.
Phenomena and experimental findings are reviewed, while emphasizing conditions
under which human decisions are non-optimal from the decision maker's point of
view (deviate from Expected Utility). Theoretical and practical implications of these
findings are discussed.

Course Structure:

First semester:
The first semester will be taught by the lecturer and will cover the topics that appear
below.

Second semester

Lessons 1-5 will be devoted to developing the students' research projects.
Lessons 6-8 will be devoted to analyzing and summarizing the results

Lessons 9-12 will be devoted to the presentation of the research by the students.
Lesson 13 will be given by the lecturer and will include a summary of the course.




Course topics:

Introduction to decision making

Matrices, decision rules and decision trees

Expected value theory, expected utility and behavioral paradoxes
Descriptive models of decision making

Framing effect

Sunk cost effect and escalation of commitment

Endowment effect, loss aversion and status quo effect
Experience and predicted utility

Risk and affect

Ethics and Honesty

Reasoning and Intuition

Course Requirements:

Class attendance. You may be absent from two class sessions.

Discussion questions (20% of grade): From the third lesson and on, for each lesson
in the first semester you have to upload discussion questions regarding the reading
papers for the lesson (one for each paper) by Sunday at 10:00 to the discussion
group in the Moodle. These discussion questions should challenge a critical

discussion on the topic and papers being presented.

Final paper (80% of grade): A research paper reporting a study related to one

of the topics we cover.
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